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Product Positioning and Condensed USP

Positioning Relative to Competitors
The Booster – Red Deer Velvet Antler is at the top of the RDVA sellers as according to the sales strategy and plan.
1. Who is the product for? “Elderly – People older than 50 year old”
1. What will the product do for the consumer? “Boosts their immune system, result more mobility, and less pain”
1. Why would the consumer want it? Or use it? “To get the benefits above”
1. When is the product to be used? “It is a daily use product”
1. Where should it be used? “It can be used everywhere”
1. How is it going to affect the consumer’s life … for the better? “More mobility, less pain and better immune system”
Condensed USP
“Boost It!”

